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Before the Solar Keymark

• In the 1990s financial support programmes in 
various countries

• European market grew from 250.000 kWth to over 
800.000 kWth per year

• Many companies started exporting their products

• BUT: Different requirements in every incentive 
programmes became an obstacle to market entry



+ +

The birth of the Solar Keymark

One function only: 

To certify conformity with EN standards
• EN 12975 for collectors
• EN 12976 for factory made systems



How the Solar Keymark works

Before I go into details:  

Up to date information are available at

www.solarkeymark.org



How the Solar Keymark works

4 Key requirements:
• Initial type test at an accredited test lab
• Sample selected by inspector out of production or 

stock
• Factory production control system (at least the level 

of ISO 9000 series)

Certified
Certified ISO 9000:xxxx

ISO 9000:xxxx

• Physical inspection of current product after 2 years



Certification bodies and testing labs

• Currently 4 empowered certification bodies

• CERTIF (Portugal)
• DIN CERTCO (Germany)
• ELOT (Greece)
• SP (Sweden)

• 16 Keymark test labs:

arsenal (AT), CENER (ES) Demokritos (GR), EC 
BREC/IBMER (PL), ENEA (IT), Fraunhofer ISE 
(DE), INETI (PT), INTA (ES), ISFH (DE), ITC (ES), 
ITW/TZS (D), IZES (DE), SP (SE), SPF (CH), 
CSTB (FR)



Acceptance by the industry

• First Solar Keymark collector: Thermomax in 2003
• First Solar Keymark system: Solahart in 2005
• To-date: 66 products, many more in the pipeline

Growth of the Solar Keymark
Certificates issued May 06 - Accumulated
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Acceptance by Member States

• Most EU Member States accept Solar Keymark’ed
products as eligible for support programmes

• In the last 2 years: 
• Sweden adapted national P-Mark to bring it 

inline with the Solar Keymark
• Portuguese certificate equal to Solar Keymark
• France accepts Solar Keymark’ed collectors for 

their new tax break 
• BUT: 

• The largest ST market (Germany) has additional 
requirements (Blue Angel)

• Various regional programmes have differing 
requirements thus hampering free trade

• Insurance companies sometimes accept only 
locally certified products



Continuing efforts

• Solar Keymark II project:

• Promoting the Solar Keymark
• Investigating barriers to trade
• Through the Solar Keymark Network and Work 

Packages: Updating scheme rules, EN standards
• Implementation of EPBD Directive

• Manufacturers can help bring the Solar Keymark into 
the market:

• Have your products Keymark’ed
• Report problems to ESTIF
• Support ESTIF – become a member today!



Thank you for your attention!

Solar Keymark –

overcoming trade barriers

providing access to incentives

www.solarkeymark.org


